


corporation. “My clients are my number
one priority. | travel 6,000 kilometres in
a month for them. Working with local

clients or investors, my goals are the
same: to make them feel understood
and important, providing them with

whatever support they need,” notes
Cawkwell. To ensure superior service for

his clients, the realtor has two assistants P

so he can focus exclusively on getting a
job done, down to the very last detail - a
winning approach made evident by his
many awards, including becoming the
11th-ranking commercial realtor for
RE/MAX® in Canada for 2013.

Trust, honesty and hard work are the
realtor’s guiding principles for ensuring

success, and these attributes also extend

to Cawkwell's charitable e orts. Donating
to charities of a client's choice for sales,
purchases and referrals, the realtor even
hosts an annual childrens’ shing event.
He is continually focused on making the
province a better place anyway he can.

Whether buying or selling farmland, trust
Cawkwell to provide exemplary customer
service, ensuring you the best value, the
best experience and the best results. Ted
Cawkwell is an expert in his eld — let
him be an expert in yours

TOP L R Ted Cawkwell and
Kevin Fidelack, client and friend

Ted Cawkwell
RE/MAX Blue Chip Realty
Kelvington
306.327.7661
www.tedcawkwell.com K £]

RIGHT A history in agriculture - Four generations

4
(S

“You are seriously
the most professional
realtor | have ever
encountered. Glad you
are on our side.”

lan Sutherland
(Partner - McDougall Gauley LLP
Barristers and Solicitors)

“Thank you very much
for everything. You
made this as easy as
possible for us and we
couldn’t have done it
without your help.You
are one amazing real
estate agent.” ’
Sarah Hardy (Seller) 4
“Nice job, Ted. |
like your commitment
to service and
information.”

Greg Traweer (Buyer)

of Farmers - Ted with his dad and grandpa and
great grandpa on both sides of his family.




